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Defined Benefit Plans as Camelot?

“The rain may never fall till after sundown
By eight, the morning fog must disappear
In short, there's simply not a more congenial spot
For happily ever after than here in Camelot”
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Revisiting Best Practices: Lifecycle Investing
Saving and Spending as a Single Journey

Retirement Age

The Working Years The Retirement Years
o Help participants save and o Help participants spend
@ invest for retirement %\1 their accumulated

* Automatic Enrollment SEUlEmEmE s
° |ncrea5|ng Access * Retirement Income

Source: State Street Global Advisors. For illustrative purposes only.




Starting the Journey
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Delivering Higher Savings

The Results

Higher savings: US DC participants currently aged 25-29 who are assumed to always
work for an employer who sponsors a plan
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The New One-Stop Shop: Litecycle Investing

Consider Saving and Spending as a single journey
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Retirement Income

Pre-retirees are looking for a combination of both flexibility and security in retirement income

Desire for Retirement Income Desired Structure for a Retirement Income Solution
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How to deliver a consistent stream of income?

Provide participants with flexible income in early retirement and the
option for guaranteed income later in life, when it matters most

- Managed Drawdown Strategy Deferred Annuity
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Delivering Higher Spending with Retirement

Income
The Results

Seek to increase spending levels in retirement while insuring against longevity risk
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The New One-Stop Shop: Lifecycle Investing

Consider Saving and Spending as a single journey

retirement by increasing coverage
and automating the start of a
participant’s retirement journey.
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Marketing Communication. For investment professional use only.

Ireland: State Street Global Advisors Europe Limited is regulated by the Central Bank of Ireland. Registered office address 78 Sir John Rogerson’s Quay, Dublin 2. Registered Number: 49934. T: +353
(0)1 776 3000. F: +353 (0)1 776 3300.

The information contained in this communication is not a research recommendation or ‘investment research’ and is classified as a ‘Marketing Communication’ in accordance with the
Markets in Financial Instruments Directive (2014/65/EU) or applicable Swiss regulation. This means that this marketing communication (a) has not been prepared in accordance with legal
requirements designed to promote the independence of investment research (b) is not subject to any prohibition on dealing ahead of the dissemination of investment research.

This communication is directed at professional clients (this includes eligible counterparties as defined by the Central Bank of Ireland (CBI) who are deemed both knowledgeable and experienced in matters
relating to investments. The products and services to which this communication relates are only available to such persons and persons of any other description (including retail clients) should not rely on
this communication.

The information provided does not constitute investment advice as such term is defined under the Markets in Financial Instruments Directive (2014/65/EU) and it should not be relied on as such. It should
not be considered a solicitation to buy or an offer to sell any investment. It does not take into account any investor's or potential investor’s particular investment objectives, strategies, tax status, risk
appetite or investment horizon. If you require investment advice you should consult your tax and financial or other professional advisor.

Investing involves risk including the risk of loss of principal. Past performance is not a reliable indicator of future performance.

The whole or any part of this work may not be reproduced, copied or transmitted or any of its contents disclosed to third parties without SSGA’s express written consent. All information is from State Street
Global Advisors unless otherwise noted and has been obtained from sources believed to be reliable, but its accuracy is not guaranteed. There is no representation or warranty as to the current accuracy,
reliability or completeness of, nor liability for, decisions based on such information and it should not be relied on as such. The above expectations are based on certain assumptions and analysis and are
subject to change based on market and other conditions.

The trademarks and service marks referenced herein are the property of their respective owners. Third party data providers make no warranties or representations of any kind relating to the accuracy,
completeness or timeliness of the data and have no liability for damages of any kind relating to the use of such data.

The views expressed in this material are the views of State Street Global Advisors through the period ended September 22, 2023, and are subject to change based on market and other conditions. This
document contains certain statements that may be deemed forward-looking statements. All statements, other than historical facts, contained within this document that address activities, events or
developments that SSGA expects, believes or anticipates will or may occur in the future are forward-looking statements. These statements are based on certain assumptions and analyses made by SSGA
in light of its experience and perception of historical trends, current conditions, expected future developments and other factors it believes are appropriate in the circumstances, many of which are detailed
herein. Such statements are subject to a number of assumptions, risks, uncertainties, many of which are beyond SSGA'’s control. Please note that any such statements are not guarantees of any future
performance and that actual results or developments may differ materially from those projected in the forward-looking statements.
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